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I.  EXECUTIVE SUMMARY
Lawrenson Services Inc. ("LSI"), provides a wide range of technical public and corporate financial services, including pool structuring and management, loan or lease origination and servicing, cash flow analyses, arbitrage compliance and computer consultation.  We custom- tailor our services to the specific requirements of our individual clients. Our services range from support and consultation to complete end-to-end turnkey performance of the above activities for our clients.  We will also provide in-depth training for our clients who desire to internally perform these functions and/or provide their own self-maintenance.

LSI was originally formed in 1988 expressly to provide customized loan and lease pool servicing in various floating and fixed rate public finance programs, As you will see in the below “Qualifications” section, we have closed or assisted in closing over 30 individual and highly successful public financings totaling almost $3 Billion.  Our customer service oriented and extremely experienced staff has the specialized background and education it takes to successfully maneuver the legal, financial, and computer structured analysis of today’s debt financings.  Our ability to provide complete in-house pool structuring and management, loan or lease marketing, closing and ongoing servicing, as well as overall financial advice, program administration, accounting, performance monitoring and reporting enables LSI to be the most cost-effective firm available.  In addition, our willingness to work with our clients on a consultative basis, and our ability to provide thorough training of personnel makes us unique in our industry.  We also can supply all of the necessary services during the early phases of the program, and in many cases, over time, turn more and more responsibility over to the clients.  This allows our clients to assume an ever-increasing role in the direct maintenance of their own programs, thereby leading to greater and greater cost savings over time.

II.  QUALIFICATIONS

Lawrenson Services is dedicated to 2 primary goals:  

1) To provide superior financial analysis and other investment banking services        which meet our customer’s needs; 

And
2) To provide these high-quality services at a reasonable cost.
Here is more background information on how we operate:  With almost 14 years of varied public financing experience, Lawrenson Services is dedicated to providing the best quality service at a fair price.  LSI was incorporated in early 1988 to provide financial and computer services, generally on a contract basis, to clients of major Wall Street investment banking houses outside the traditional range of "after the deal" services provided by those firms.  

To date, this has included blind and designated pool loan/lease origination and servicing; student loan financing system consultation; calculation of loan rates in floating rate bond pools; the computation of SLG subscription rates; escrow investment yields; minimum bond rates; rebate calculations and other arbitrage compliance work in yield restricted financings.  It also includes the monitoring of cash flows and overall program integrity and parity in various financings.  More recently, we have extended our services to provide the same high level of technical and managerial support to more traditional transaction structuring and financial advice. Our ability to think outside the box, and to respond carefully to your needs, allows us to add more value because we closely align transactions and activity with whatever our clients desire.  This absolutely customer driven focus has dramatically increased our client satisfaction rate at a very reasonable price.

A. PREVIOUS FINANCING EXPERIENCE

LSI has participated in numerous financings where a combination of extensive bond financing and technical computer expertise was necessary.  More recent examples of this experience include the following bond issues and restructurings (contacts and referrals are available upon request):

· $50,000,000 (est.) Illinois Municipal Utilities Association (“IMUA”) Tax-Exempt Lease Revenue Bonds – Series 2001.  LSI is serving as financial advisor and will provide program administrative support.  Projected close: September, 2001.

· $75,000,000 (est.) Minnesota Municipal Utilities Association (“MMUA”) Tax-Exempt Lease Revenue Bonds – Series 2000.  LSI is serving as financial advisor and will provide program administrative support.  Projected close: September,  2001.
· $100,000,000 North Wales (PA) Water Authority (“NWWA”) Tax-Exempt Revenue Bonds – Series 2001. LSI is serving as financial advisor and is contracted to provide ongoing program administrative support. Targeted close:  August,  2001.

· $50,000,000 County of Breckenridge, Kentucky, Kentucky Association of Counties (“KACo”) Leasing Trust, Lease Program Revenue Bonds – Series 2001.  KACo engaged LSI as financial advisor and to  provide post-closing program administration for this pooled financing, the fourth structured financing LSI has done for KACo since 1989.  Closed:  February,  2001.

· $50,000,000 (est) Kentucky League of Cities (“KLC”) Multi-City Lease Revenue Bonds – Series 2000.  LSI was asked by KLC to serve as financial advisor, structuring agent and to provide the post-closing administrative support for this pool, the fifth pooled financing LSI has worked on for KLC since 1989.  Closed:  March,  2000.

· $157,500,000 Kentucky League of Cities Pool Restructuring - 2000.  LSI presented, and served as financial advisor on, this restructuring of the primary Guaranteed Investment Contract for this pooled financing, resulting in $500,000 cash payment to KLC.  Closed:  February, 2000.
· $50,000,000 Kentucky Association of Counties (“KACo”) Multi-County Lease Revenue Bonds – Series 1999.  KACo appointed LSI as financial advisor and to also provide post-closing program administration for this pooled financing, the third structured financing LSI has done for KACo since 1989.  Closed:  December,  1999.  All funds originated.

· $100,000,000 Missouri Association of Municipal Utilities (“MAMU”) Tax-Exempt Lease Revenue Bonds – Series 1999.  LSI structured, managed and served as financial advisor and on this pooled financing.  Closed:  December, 1999.

· $100,000,000 Kentucky League of Cities Taxable Limited Obligation Bonds - Series 1999.  LSI introduced KLC to the concept of taxable arbitrage bonds, and was the sole financial advisor in this taxable pool program.   Closed:  May, 1999.

· $157,500,000 Kentucky League of Cities Pool Restructuring - 1997.  LSI presented, and served as financial advisor on, this “value-added” restructuring of the primary Guaranteed Investment Contract for this pooled financing.  $1.3 million net cash payment to KLC.
· $210,835,000 Pennsylvania Finance Authority Pool Restructuring - 1997.  PFA engaged LSI as financial advisor in this restructuring of the pool’s investments, resulting in over $1,800,000 additional revenues to PFA.

· $100,000,000 City of Mayfield, Kentucky - Kentucky League of Cities Multi-City Lease Revenue Program - Series 1996.  KLC engaged LSI to serve as sole financial advisor, manager and program structuring agent in this multi-modal, letter of credit backed, pooled financing,.  LSI has also been contracted to assist in program administration, including origination and servicing of loans and leases.

· $97,830,000 Alabama Higher Education Loan Corporation - Student Loan Revenue Refunding Bonds - Series 1994 A-D.  LSI has been employed to provide ongoing cash flow analyses, including analysis of multiple student loan portfolios.

· $157,500,000 City of Mount Sterling, Kentucky - Kentucky League of Cities Funding Trust Lease Program - Series 1993.  LSI personnel were instrumental in the initial structuring of this unique combined taxable/tax-exempt fixed rate pool program, and have also been engaged by KLC to assist in the ongoing origination of leases, to service all leases and to monitor overall program status.

· $100,000,000 Pendleton County, Kentucky - Kentucky Association of Counties Leasing Trust Program - Series 1993.  The initial structuring of this fixed rate multi-county pool program was accomplished by LSI personnel, who will also help KACo personnel make leases from the program.

· $152,975,000 City of Danville, Kentucky - Kentucky Municipal League ("KML") Pooled Lease Financing Program - Series 1989.  LSI was engaged in June of 1989 to serve as loan service provider in this pooled financing.  Responsibilities are extensive, and include providing technical lease marketing support, lease debt service and prepayment schedules, to assist in lease application and processing.  LSI was also engaged to perform parity ratio computation and cash flow analyses, to consult on KML computer matters, to perform lease servicing (including billing) and to train KML personnel in these and other lease origination and servicing procedures.  Primarily through the efforts of LSI, this pool was 100% originated, and remains nearly so at all times through the recycling of principal payments.
· $200,000,000 Pendleton County, Kentucky - Kentucky Association of Counties Leasing Trust Program - Series 1989.  LSI began in March 1989 to provide ongoing lease origination and servicing, including training of KACo personnel, in this $200,000,000 blind pool financing.  We have met with the letter of credit provider and trustee to discuss various aspects of the program, assisted KACo in configuring their in-house computer systems, designed the lease pre-application and application forms, consulted on other marketing tools and  technique, and created cash flow models.  We continue to produce monthly lease billing, late billing and parity ratio computations, as well as serve as financial advisor to KACo on this program.

· $75,465,000 King County, Washington Unlimited Tax General Obligation Bonds - Series 1988B.  LSI was employed to provide ongoing annual arbitrage rebate services in this regional health care project financing.

· $75,000,000 Tennessee Educational Financing Program - Series 1987.  LSI was contracted in 1988 to develop a series of computer models and employ them to perform various program computations, including blended bond yield for mixed-mode issuance, minimum bond rate, floating loan rates to borrowers, acquisition fund investment strategies and rates and arbitrage rebates.

· $127,485,000 Louisiana Public Facilities Authority ("LPFA") Guaranteed Student Loan Revenue Bonds - Series 1987.  LSI was contracted to serve as Computation Consultant, which included a requirement to project cash flows, compute bond, escrow and loan yields, as well as to determine investment strategies for the LPFA's student loan financing.  We continued to perform these duties using computer models developed and run by our own expert staff.

· $46,450,000 Nebraska Educational Facilities Authority ("NEFA") Equipment and Improvement Revenue Bonds - Series 1985.  LSI was contracted in 1988 to assist NEFA with marketing loans to institutions of higher education in Nebraska, to determine monthly billing for those loans and to develop a series of computer models and to employ them in performing various program computations, including calculating floating loan rates to borrowers and program parity ratios.

· $54,750,000 Alabama Private Colleges and Universities Facilities Authority Equipment and Capital Facilities Revenue Bonds - Series 1985A.  LSI was employed by the Authority to design and develop all computer software needed to perform loan originations and servicing, including setting loan rates for borrowers, monitoring overall program status and computing parity ratios.  

· $50,000,000 District of Columbia Supplemental Student Loan Revenue Bonds - Series 1985.  LSI provided computational support services to this CONSERN program financing, including setting the annual variable student loan interest rate and performing cash flow analyses.

· $15,000,000 Georgia Private Colleges and Universities Authority Adjustable/Fixed Rate Revenue Bonds (Emory University Project), Series 1985.  LSI began in 1991 to provide annual cash flow projections and to establish the annual student loan rate for this program.

B. PERSONNEL
LSI personnel are recognized as being some of the best in the public finance industry.  Because of our reputation, we pride ourselves in attracting and retaining some of the most experienced computational debt analysis and marketing support professionals in the business. 

Our people are highly professional, and thoroughly trained in every phase of the process to ensure total accuracy and dependability. 

Leo J. Lawrenson, President and Founder of Lawrenson Services, Inc., is the manager of all of the day-to-day technical aspects of LSI, including all project management.  He offers over 20 years of progressive experience in municipal finance, debt analysis, and financial consulting, and over 27 years of IT, networking, and MIS management expertise. 

Prior to starting LSI almost 14 years ago, Mr. Lawrenson’s corporate work experience had progressed upwards with several notable financial services firms. In the mid 1980’s, he worked for 4 years as First Vice President of Public Finance for Rauscher Pierce Refsnes Inc. (RPR).  There, Leo had the combined responsibilities of: analyzing capital requirements; structuring taxable and tax-exempt financings; preparing oral and written proposals to clients; and overseeing implementation of financial strategies.  Before RPR, Leo was a Vice President of Public Finance for Shearson Lehman Hutton (SLH) for 3 years. While with Shearson Lehman Hutton (in NYC and Atlanta) he was promoted to Supervisor of the Student Loan Group (rated first in industry by volume and number of financings). Also while with SLH, Leo gained valuable vertical market expertise by working closely with the Education, Health, Housing, Power, Special Products, and Banking Services Groups.  Not only did Leo quickly become the firm’s leading advisor on current and advance refundings, he was also the recognized in-house automation and technology expert, and the Atlanta Office Manager.  

Prior to joining Shearson Lehman Hutton, Mr. Lawrenson was employed by Kutak Rock & Campbell, a national law firm specializing in public finance.  He designed and supervised implementation of a complex securities analysis system for this 200-attorney firm and its leading financial clients.  He also supervised the financial team providing cash flow analysis and arbitrage compliance for refundings, limited partnerships, leases, blind pools, housing, health care and education financings.  Also while with Kutak Rock & Campbell, he served as National Director of Information Processing (the firm's top computer manager), responsible for a nationally distributed network of word and data processing equipment, personnel and activities.  Mr. Lawrenson received his Bachelor of Science in Computer Science from New Mexico State University and his Masters in Engineering and Artificial Intelligence from California State University and Stanford University.  He also recently received the distinction of being named a Colonel in the United States Air Force Reserve.

Jennifer Lewis Bennett, Vice President, provides expertise in marketing, new product development, and taxable and tax-exempt structuring, as well as assists with project management.  She has been in public finance for over 12 years, including working with such firms as Chemical Securities Inc., Citicorp Securities Markets, Inc. and Shearson Lehman Hutton, Inc.  She has been responsible for programs involving inverse floaters, Dutch Auctions, forward insurance commitments and zero basis risk adjustable swaps.  Ms. Bennett holds a Master of Public Policy from Harvard University’s Kennedy School of Government and a BA summa cum laude from the University of Texas.  She has worked as bill analyst for the Texas Legislature and as chief aide in the British House of Commons.
Alisa Breese, Client Services Manager and Administrative Assistant, manages all production and administrative aspects of LSI.  In addition, she is responsible for ongoing loan/lease servicing.  Prior to LSI, Ms. Breese worked in the Treasury Management Group of Southwest Bank of Texas, and in the Structured Finance Group of Public Finance at Rauscher Pierce Refsnes, Inc.  

Eva Eves, Client Services Assistant, works with Alisa Breese giving customer service, database, and administrative support.  Ms. Eves joined the firm in 2001, and has an Associates degree from Blinn Jr. College.

Deborah Pyle, Marketing Consultant, lends her expertise in marketing and customer communications to support the firm’s image, website, and marketing direction.  Recently, she managed the Verticals Board of Advisors Program for Compaq’s Financial Services and Communications Groups.  She received her BA in Marketing from the University of Texas in Austin.  

III. SERVICES PROVIDED

Traditionally, our clients have engaged LSI at the earliest stages of transactions.  This is so that our clients may take advantage of our vast pool structuring and management expertise.  However, at times we have also been engaged after the bond closing for our ongoing technical expertise, lease origination and servicing, and other consultative services.  To insure the complete and accurate setup and performance of essential services and tasks during the critical first year of a program, LSI generally contracts for the period of at least one year (with an annual renewal option) to the client as Program Servicer.   As Program Servicer we provide loan and lease marketing support, administration, and program accounting and reporting.  If the client wishes, we also provide training in these and other services to members of the client's staff to permit the client to eventually assume these duties to whatever the desired degree.

A.  POOL STRUCTURING AND MANAGEMENT
LSI has nearly $3 billion in pooled finance experience, and can provide highly expert structuring and management of these complex, but highly cost-effective programs.  As a truly independent financial advisor with no brokerage department and no underwriting desk, we are the ideal partner for both issuers and underwriters, providing a wealth of technical and managerial support without the potential for any conflicts of interest.  From serving as sole financial advisor to simply helping “behind the scenes”, we can tailor a solution to meet your needs.  From developing and directing complete plans of financing and the legal team to simply running a few numbers, LSD’s involvement is easily customized to fit the client’s situation and needs.  Services available include:

a)  LSI will develop a plan of financing to issue bonds under the terms and conditions deemed most advantageous to the issuer and the program.

b)  LSI will conduct or assist in the conduct of a “demand survey” that will be used by tax counsel in rendering its opinion on the bonds.

c)  LSI will advise on current market conditions and other general information and economic data which may influence bids and interest rates.

d)  LSI will help coordinate the compilation, assembly and editing of information and data for the Preliminary Official Statement and Official Statements.

e)  LSI will assist in selection of Credit Facility Providers, Underwriters or Remarketing Agents, and Trustees.

f)  LSI will assist in preparation and distribution of bidding documents and receipt of bids from investment providers, as well as in comparing and evaluating such bids.

g)  LSI will coordinate and supervise legal and professional work performed by other participants in the financing, to whatever degree desired.

B. LOAN/LEASE ORIGINATION
LSI can either provide end-to-end completion of, or simply be an important element of, the marketing and closing of loans or leases to eligible borrowers or lessees.  All "front office" and "back office" services are available, including but not limited to the following: 

a) LSI will, at the client's direction, create and provide various written and/or graphic presentation materials, including estimated loan or lease debt service schedule information with principal and interest components, to potential Borrowers or Lessees. 

b) We will also consult with officials as to the Program economic characteristics and related matters.  All written information to be disseminated by LSI to potential Borrowers or Lessees will be approved by a representative of the client prior to its dissemination.  Upon the request of the client, LSI will also provide a representative to meet with potential Borrowers or Lessees to explain this information in detail. 

c) LSI will calculate and report to the client before the closing the initial loan or lease discount to be paid at loan or lease closing by each Borrower or Lessee to cover that Borrower's or Lessee's proportionate share of the Bond costs of issuance. 

d) LSI will compute and provide to the client the Optional Prepayment Price Schedule needed as an exhibit to each Loan or Lease Purchase Agreement for each Borrower or Lessee, promptly after the client makes such a request.

e) LSI will prepare the Base Rental Schedule Exhibit to all Lease Purchase Agreements.

f) LSI will assist in developing any desired loan or lease marketing documents, including pre-application and application forms, contact lists and alternative financing comparisons.

C. LOAN/LEASE SERVICING
The highly technical nature of loan or lease servicing demands the skills of highly trained and experienced personnel such as those at Lawrenson Services.  Some examples of our typical servicing and support include but are not limited to the following:

a) LSI computes the periodic loan or lease payment amounts due from each Borrower or Lessee and we provide this information to the client on a timely basis in a form suitable for billing the Borrower or Lessee.  Such amounts include any principal, interest, fees, credits, additional amounts and/or changes caused by Bond interest rate variations reported by the client or the Remarketing Agent or program expense modifications reported by the client or the Trustee.

b) LSI also calculates any late payment charges due from Borrowers or Lessees, including amounts payable to the client or to the Credit Facility Provider.

c) LSI produces and provides to the client and any other designated recipients monthly summary financial reports of all activity and current balances in funds and accounts based upon information supplied by the Trustee, and current Program parity.

d) LSI also periodically calculates and reports to the client any deficiencies in the debt service reserve fund or project fund due to declines in the value of the investments as reported by the Trustee.

e) LSI produces and provides to the client and any other designated recipients projections of Program cash flows at least on a yearly basis. Such projections include fund and account balances, amounts permitted to be transferred from the Revenue Fund to the Program Discretionary Account, the amount of rebates for cost of issuance discounts, and any interest subsidies which can be offered to the Borrowers or Lessees. 

f) LSI will, as needed, compute yields on the Bonds and on Program funds; and also will advise the client and the Trustee on investment of funds required to be yield restricted. 

g) LSI provides ongoing Program statistics to the client.  These statistics include, Program parity statistics, ongoing lease rate to the Borrowers or Lessees, and the level of participation in the Program. 

h) LSI will also assist in providing any program information requested by any governmental agency, including the Internal Revenue Service.

D. CASH FLOW ANALYSES
The one common element found in all financing programs, whether they involve leases, loans or neither, is the need to accurately estimate future cash flows, and the ability to forecast any potential problems involving insufficient cash flow.  This is an area where LSI has led the industry, and where our clients consistently tell us we provide the best support for the best price.  Some of the ways we accurately project cash flow and thus help reduce costs include: 
a) LSI provides projections of future cash flows and account balances based upon known and estimated information, including Bond and Loan or Lease interest rates, investment rates and amounts, fees and expenses, or other appropriate information supplied by the client and other sources.

b) LSI reviews existing cash flow projections for accuracy and provides solid verification of the sources of those projections. 

c) LSI will provide reports of (as needed), projected effects resulting from various possible changes to the Program, such as fluctuations in interest rates or variations in origination amounts.

E. ARBITRAGE COMPLIANCE
LSI also provides arbitrage compliance services.  Arbitrage compliance is an ongoing requirement, which demands constant monitoring of investment and bond yields.   Arbitrage compliance also requires familiarity with all aspects of the Treasury Regulations applicable to the client's financing.  LSI successfully provides the following services to ensure compliance while maximizing investment yield:

a) Computation of ongoing bond yields, including any legal adjustments. 

b) Determination of the maximum escrow investment yield and rate(s). 

c) If requested, the identification of any specific investments having suitable yields and rates. 

d) Preparation of annual written arbitrage compliance reports and maintenance of all records required by Federal regulations.

F. COMPUTER CONSULTATION
The people at LSI are more experienced working with computer debt analysis and financial services software than most of our competition, even when compared to the majority of computer consulting firms that specialize in financial services consulting.  This computer proficiency, coupled with our detailed knowledge of our client's specific industry, makes LSI an unparalleled consultative partner when it comes to computational accuracy and programming, assessing computer acquisition needs, and assessing software performance standards.  A few of our many offerings in this arena include: 

a) Providing a complete analysis of the client's work environment and computational requirements, and the documentation of all recommended solutions, including recommended equipment and programming.

b) The acquisition of and installation of all necessary computer equipment, or if desired, the recommendation of a preferred hardware vendor.

c) Providing and maintaining software, including commercially available packages, internally written models, and program source codes as required by the client.

d) Training client staff in both the general and specific use of all computer hardware and/or software.

e) Ongoing support with either the client or the client’s designated personnel or vendors in all aspects of computer system support and servicing

G. TRAINING

As additional support, LSI is happy to provide complete, patient, on-site client training in any or all of the many services we provide.  The amount and the types of training desired are left to our client’s discretion.   Besides the obvious cost savings associated with performing many of the tasks themselves, many of our customers prefer to be trained to be more self-sufficient, rather than have us continue to support them in many of the above areas.  Training support services we provide include:

a) Classroom or individual hands-on instruction at either LSI or client facilities. 

b) Written documentation of procedures, including checklists and references.

c) Ongoing verbal and/or written training and consultation to assist the client, both in person and by telephone.

IV. CONCLUSION AND OTHER INFORMATION
In conclusion here are some final thoughts and important facts for consideration:

At LSI, we have the expertise, reputation and qualifications to maximize the delivery and performance of your financial services vehicles no matter how complex.  We will deliver your solution on time, usually under budget, and with outstanding results.  We specialize in custom solutions that specifically fit our client’s needs.  Our services are highly sought after in our industry, and we have numerous success stories, as well as many satisfied repeat customers.  If you have any questions, need any further information, or would like to receive recommendations from some of our customers, please feel free to contact us.  
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